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This presentation is prepared by NetDragon Websoft Holdings Limited (the “Company”) solely for information purposes
and is not to be construed as a solicitation of an offer to buy or sell any securities of the Company in any jurisdiction.
Information is given in summary form and does not purport to be complete. This presentation is prepared without
taking into account the investment objectives, financial situation or particular needs of any particular person. In this
connection, information in this presentation is not investment advice and is not intended to be used as a basis for
making an investment decision.

This presentation may contain forward-looking statements that are based on current expectations of the Company’s
management about future events and past performance. These expectations are, however, subject to known and
unknown risks, uncertainties and assumptions, many of which are outside the control of the Company, and may involve
significant elements of subjective judgment and assumptions as to future events that may or may not be correct. Past
performance is no guarantee of future performance. Therefore, there is no assurance that actual results or performance
will not differ materially from future results or performance expressed or implied by the forward-looking statements.

Information in this presentation is made only as at the date of this presentation unless otherwise stated and subject to
change without notice. None of the Company’s directors, employees or agents undertakes any obligation to correct or
update information in this presentation as a result of new information, future events or otherwise.
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(RMB million)

Delivering Solid Growth Across Top and Bottom Lines

Revenue: RMB 4.2 billion Operating Profit: RMB 745 million Net Profit*: RMB 565 million
N
Nﬁp 4,240.4 4
a6 744.6 ofo O

AS
x¥ 565.1

3,356.2
430.7

(RMB million)
(RMB million)

1H21 1H22 1H21 1H22 1H21 1H22

*Net profit attributable to owners of the company



Key Highlights

Education Business Delivered Record Growth

Gaming Business Facing Near Term Macro Headwind

Metaverse Multiple Metaverse Initiatives Gaining Traction

é?g Shareholder Announcing Special Interim Dividend







Income Statement Highlights

(RMB million) 22 a1

Revenue 4,240.4 3,356.2 +26.3%
Gaming 1,775.7 1,847.5 -3.9%
Education 2,409.8 1,407.6 +71.2%

Gross Profit 2,322.8 2,233.9 +4.0%

Selling & Marketing Expenses 442.1 438.0 +0.9%
as % of Revenue 10.4% 13.1% -2.7 ppts

Administrative Expenses 464.0 485.2 -4.4%
as % of Revenue 10.9% 14.5% -3.6 ppts

R&D Expenses 585.7 594.9 -1.5%
as % of Revenue 13.8% 17.7% -3.9 ppts

EBITDA 877.5 891.8 -1.6%

Operating Profit 744.6 691.6 +7.7%

Net Profit attributable to Shareholders 565.1 430.7 +31.2%

Non-GAAP EBITDA 1,025.7 922.3 +11.2%

Non-GAAP Operating Profit 854.4 753.9 +13.3%

Non-GAAP Net Profit 815.8 566.6 +44.0%



Segmental Financial Highlights

(RMB million) Education Gaming
2022 1H 2021 1H YoY 2022 1H 2021 1H YoY
Revenue 2,409.8 1,407.6 +71.2% 1,775.7 1,847.5 -3.9%
Gross profit 609.7 431.1 +41.4% 1,699.1 1,765.9 -3.8%
Gross profit margin (%) 25.3% 30.6% -5.3 ppts 95.7% 95.6% +0.1 ppts
Core segmental profit (loss) (35.7) (256.3) -86.1% 1,006.5 1,073.2 -6.2%
Segmental operating expenses
- Research and Development (225.7) (272.1) -17.1% (353.3) (322.6) +9.5%
- Selling and Marketing (252.2) (235.2) +7.2% (187.5) (200.1) -6.3%
- Administrative (177.0) (172.2) +2.8% (152.4) (170.9) -10.8%
Education Gaming
* Revenue up 71.2% YoY on the back of strong * Revenue down 3.9% YoY due to macro headwind
market demand growth and market share gain amidst COVID outbreak in China
*  Core Segmental Loss down significantly due to * Core Segmental Profit down 6.2% YoY as we
cost management / restructuring measures and continued to invest in R&D to drive long term

operating leverage | growth







Committed to Strong Capital Return Measures

Completed US$38M of Share Buyback

Paused our Share Buyback for Listing Rules Compliance

HK$0.50 Special Dividend” + HK$0.40 Interim Dividend*

Maintained Strong Net Cash Balance of HK$4.0B

* Dividend shown on a per share basis; “Special Dividend” was declared as special interim dividend; “Interim Dividend” referring to our recurring interim dividend
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(RMB million)

88
"I

2017

Track Record of Delivering Consistent Capital Return

/ 632

i We paused buyback in
. Jan to comply with
t HKEX listing rules

247

196

109

115
50
9
\ S

2018 2019 2020 2021 1H22
Share Buyback

M Recurring Dividend M Special Dividend
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4. Elemento Neutro

Nell’addizione lo 0 ¢ chiamato elemento neutro perché addizionato a destra o a sinistra a qualunque
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Expanding Our Market Share, Riding on the Market Momentum

Revenue Growth Volume Growth Promethean Market Share Increase
74.3% HoH m YoY
26.0%
82.3%
71.5%
42.1% 47.3%
21.9%
23.9%
Market Promethean
HoH YoY Growth Growth 2H21 1H22

Source: Futuresource Consulting <Quarter 2 2022 World Interactive Displays> report, Aug 2022
Note: Revenue growth is based on RMB denominated numbers, volume growth and market share data referring to shipments of K-12 IFPD in global (ex. China) market



Promethean holds #1 Market Share Globally and in our Top 5 Markets

Our Market Share Increased in All of Our Top 5 Countries by Revenue Contribution

< Méfket shafe #
28.4%

19.9%
Germa Y “

Market Share v

23.3% 29.3%

2H21 1H22

Market Share
32.3%

France 27.1% .
3 #1 —
" 2H21  1H22

Source: Futuresource Consulting <Quarter 2 2022 World Interactive Displays> report, Aug 2022
Note: Market share numbers are based on Futuresource statistics of 2H21 and 1H22 K12 IFPD shipment volume in respective countries
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Delivered Stable Gross Margin Performance Amid Transition to AP9

ASP Material Cost/Panel Freight Cost/Panel Gross Ma,[ gin

(ex. Tariff)

"4-5% HoH "' 1-6% HoH "’ 16-7% HoH f 1.3 ppts HoH

to USS 2,186 from 28.6% in 2H21 to
29.9% in 1H22

ASP reduction was due to a combination of AP7 inventory We continued to implement best practice measures on cost
sell-down (in anticipation of AP9 launch in June) and management. Market rates of freight and major materials
depreciation of Euro vs USD. peaked in Q3 2021 and have eased since then.

N—  S—

* Gross Margin for Promethean’s K12 interactive display business, representing vast majority of our education revenue
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Launched New ActivPanel 9 Solution in June

CLASS

Connectivity Longevity Adaptability Simplicity Security

Promethean

- o . > C




Our Strategy for Software / Content / SAAS Monetization

Leveraging our market-leading hardware platform and
our global sales network to expand into new revenue streams...

Partner

Acquire
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Edmodo Update — Focusing on Country Rollout

Closing down B2C platform in Sep 2022

Closure of B2C platform will result in savings
of USS20M annualized operating cost

To focus on monetizing the global (ex. US)
country rollout opportunities

Consistent with our long-term
Blended Learning strategy

Progressing on track with our pipeline
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Lin Chen

G/oup Senior Vice President
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'Focusing on Driving Long-term Growth

_coall

A

-3.9% +8.5%

YoY YoY

* Revenue down overall mainly due * Overseas segment continued to
to Covid’s impact on economy in deliver
China e Overseas revenue accounted for

16% of total revenue

* Average Monthly Revenue per Paying User, calculated based on APA (Active Paying Account)

e

RMVIB 948

+5% YoY

* Continue to execute a balanced
monetization strategy

* ARPU based on MAU remains
stable at RMB 43
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Near-term Covid Impact on PC Games While Mobile Remains Resilient

-5.2%
Revenue YoY
Miii 1,485
TH21 TH22 D
(RMB millions)

5 Mobile

+3.1%

Revenue YoY

282 291
TH21 TH22
(RMB millions)

* Players’ spending was negatively
) ] ) ) *  Qur core mobile titles of Eudemons IP
impacted by Covid outbreaks in China
) ) delivered stable growth
* PCgames have relatively larger high-

] ) *  Our mobile revenue growth exceeded
paying cohort (we expect their i
i market growth
spending to recover as economy

improves)

* According to CGGIC 2022 Jan to Jun China Gaming Industry Annual Report statistics, mobile games revenue down 3.7% YoY across the industry



:udemons IP — Staying the Course in Execution

PC revenue down 5.6% YoY

Mobile revenue up 6.4% YoY
Eudemons Online MAU up 34% YoY
Eudemons Online Cross Platform version® DAU up 7% YoY

4 APA up 22% YoY
7~ X
4/

udemons Onling e with the High evenue contribution within the Eudemons IP portfolio, and Eudemons Online Cross-Platform Edition is played on mobile device and interoperates with the PC version
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Increase in Engagement Driven by Expansion Packs and Evensé.

o
\ ' Charit

Feb

Spring Festival Event

X SEPTWOLVES
LR

May Aug Oct

Charity Event Queen of Rose Tournament New expansion pack pre-launch warm-ups

Jan Mar Jun Sep Dec
Nian Beast* Anniversary Event of “In the Name of Family” IP crossover with renowned “Awakening of Professions”
Year of Tiger Event “Eudemons Youth” Expansion Pack on Jun 29th movie IPs Expansion Pack

* Nian Beast is a featured NPC mechanism in Eudemons franchise, which players can battle with and win rewards from
Note: These expansion packs and marketing events are for Eudemons IP only
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Stepping up Our Effort in New Games Pipeline for Eudemons IP

e Expected open-beta launch: Q4 2022

e Current testing data shows the game receives
broad-based support from the Eudemons

community

* Most-anticipated new Eudemons game since launch

of Eudemons Mobile in 2017
E‘@«s
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Stepping up Our Effort in New Games Pipeline for Eudemons IP (cont’d)

=

'—',":- ' -T’-’_;.» “ 2N
e, ST |

m .
e Scheduled for launch in 2023

* Major Upgrade in CG and gameplay

*  Proven business model
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Well Positioned to Expand Our Overseas Revenue

Reached agreement with a
renowned global 3A game
publisher to launch overseas
versions

First launch in Japan in 2023

Expansion into more countries
via OMO model (achieved 58%
YoY revenue growth outside of
core market of Egypt)

Cross platform version to launch
in 2H22

EVOLVED

Conducted first testing in
Vietnam

Lite version for Pakistan and
Egypt market to launch in 2H22

Beta test completed in June - key
metrics were inline with top 10-15
Match-3 games

Positive feedback on art design,

story and gameplay
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ipeline of New Games

Eudemons Mobile Il

I Neopets Faerie’s Hope

23H2

» Under‘Oath (Japan) il

Eudemons PC New PC Eudemons
(Remake version)
T

Code — Xianxia

Code — DPS
27
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Capitalizing on the Metaverse Opportunity in Gaming + Education

Appointed TANG Yu (Al virtual robot) as
1. Al CEO new Rotating CEO for our key subsidiary,

Q Fujian NetDragon

Neopets Metaverse game development

2. Neopets on track with alpha launch in Q3

&

Initiated development of a new
3. Fantasy Game blockchain game themed with
traditional Asian fantasy stories

Signed definitive agreements to invest
4. ROKID USS40M in ROKID, a market leader in AR
technologies, with exclusive partnership
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Maintain our Promethean
Market Leadership Position

Execute cost restructuring
measures in China

Stepping up efforts in
M&A/Partnerships to speed
up SAAS monetization of
Promethean platform

Focus on delivering on our
game pipeline
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